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For more information on becoming a Channel Partner, please visit:
www.tatacommunications.com/partners/channel.asp or call 1 877 255 8282

 

Compensation Minimums
Resources 
and 
Education

End-customer 
Support

Sales 
Training

Branding
Access to 
Solution 
Architects

Account 
support

Co-
marketing 
funds

Strategic 
Planning

Referral None Minimum 
in sales 
and funnel 
MRC 
Month 1 
($1,000), 
Month 2 
($2,500), 
Month 3 
($5,000)

No Tata 
Communications 
provides all 
support.

Basic 
only

No No Assigned 
Channel 
Sales 
Director

No No

Agent Payments 
from 10% to 
17% of MRC 
value based 
on revenue 
committed to 
program.

Minimum 
of 
$30,000 
billed 
monthly. 
Required 
to create 
$7,500 
in new 
booked 
sales over 
a 3-month 
period.

Yes Tata 
Communications 
provides all 
support.

Yes Co-brand 
optional

Yes Assigned 
Channel 
Sales 
Director

Yes Quarterly 
planning

Reseller Wholesale 
pricing and 
resell at a 
profi t.

Annual Yes Reseller 
provides Tier 
One Support

Yes White 
label or 
co-brand

Yes Assigned 
Channel 
Sales 
Director

Yes Monthly 
planning

Why Partner With Tata Communications?

By establishing a mutually benefi cial relationship, Tata Communications helps you offer customers a high level of technical expertise and 

business competence, as well as a host of market-leading managed services and global networking solutions. The Channel Partner Program 

capitalizes on the strength and expertise of Tata Communications to offer you the following:

_ Offer a seamless, global network with the capacity and fl exibility to help customers grow

_ Add incremental revenue and differentiate your own products through Tata Communications’ extensive product and service portfolio

_ Deliver global solutions to small, medium and large-sized organizations by leveraging Tata Communications’ range and depth of service offerings 

_ Protect sales, develop stronger relationships, and boost customer retention through Tata Communications’ consultative approach and 

 superior service

_ Enhance your credibility as a technology provider by partnering with Tata Communications to deliver innovative, end-to-end solutions


